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My wife, before I killed her, had worked in two 
careers. Growing up working class in Hayward, 
on the other side of the Bay from Palo Alto, she 
wanted most in life to become wealthy. And that is 
what she had done, very successfully.

In the pharma industry, she was in the forefront 
of a project that developed a pill that appeared to 
reduce the effects of diabetes.

One pill a day for a year and the company’s in-
ternal case studies showed a 60% diminishment in 
the symptoms of diabetes. Peripheral neuropathy 
was reversed; blood sugar dropped; insulin needs 
declined.

It was a medical revolution, and my wife was 
in the vanguard. She was hailed as a genius in the 
pharma industry. The pills cost $300 each.

Investing ‘Other people’s money’
After Carla’s huge success in the drugs fi eld, she 

partnered in a hedge fund. “Other people’s money,” 
she used to tell me. “I live best and most freely on 
other people’s money.”

At fi rst she specialized in high-end retail busi-
nesses. Leather shops, women’s shops, and the 
like; which had a wealthy clientele, but which 
sometimes teetered fi nancially during the reces-
sional dips of the stock market.

Carla’s fund acquired them, and turned them 
around ruthlessly. Cutting the employee base and 
making staff ruthlessly competitive, her fund then 
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sold the businesses back to other buyers after they 
had turned a profi t.

After she’d unloaded these companies, Carla 
wasn’t concerned with where those turned-around 
businesses went from there. After the terror of her 
leadership was removed, some of them fl oundered 
again. But she had made her money and done well; 
so when they left her grasp, that wasn’t her problem, 
she often reminded me.

What a world, I thought. Isn’t this the new Amer-
ican business economy in a nutshell, as resources 
diminish and global economics become more of a 
shell and pea game?

At some point Carla said to me, “Quit your job, 
Marcel. We don’t need your income anymore. You 

are CEO of a faltering little startup, which is looking 
more and more like a vanity project. I am the more 
successful person.”

“So let’s drop the charade,” she continued. “You 
stay at home and take care of the kids (who were 
then still in high school); and manage the household; 
and I’ll be the breadwinner.”

Not a ‘can-do’ guy
On the surface it seemed like a good gig; though I 

didn’t appreciate the way she took frequent opportu-
nities to dig at me.

“You’re just not a good businessman,” she added. 
“In Silicon Valley you need to be a can-do guy in 
order to succeed, Marcel. And you are not a can-do 
guy.”

She was right, perhaps, but the way she said it 
hurt me. I’m more of an introspective, meditative 
kind of guy.

Carla added, “You’ll be better at home, wearing 
an apron and taking care of the house.”

She said these things with some humor; and I 
laughed; and often after she put me down like this 
she would jump on me and we would have a lively 
time; but still, it hurt my feelings.

Tomorrow, Episode 6. To catch up on previous 
episodes, go to http://www.johnangellgrant.com


